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WHAT CANADIAN SENIOR MANAGERS EXPECT IN SALES INCREASE 
Based on “Business Outlook Survey” from Bank of Canada from October 17, 2017 

 Sales volume over next 12 months expected to 

increase GREATER than past 12 months 

Sales volume over next 12 months expected to 

increase LESSSER than past 12 months 

2013 49% 26% 

2014 50% 26% 

2015 43% 32% 

2016 45% 31% 

2017 48% 24% 

Average 47% 28% 

   

2016 Q4 48% 22% 

2017 Q1 52% 31% 

2017 Q2 50% 19% 

2017 Q4 42% 23% 

Comment: 42% of senior managers in the survey expect that sales will increase greater in the coming 12 

months than in the last 12 months. This is compared with 23% that expect sales to increase lesser. Nevertheless, 42% 

is less than the average response in the previous 3 quarters (50% average) and less than the average of the last 5 years 

(47%). What do you expect for your business? 

 

WHAT CANADIAN SENIOR MANAGERS SAY OF PAST SALES INCREASES 
Based on “Business Outlook Survey” from Bank of Canada from October 17, 2017 

 Sales volume of last 12 months increased 

GREATER than previous 12 months 

Sales volume of last 12 months increased 

LESSER than previous 12 months 

2013 35% 41% 

2014 43% 30% 

2015 43% 34% 

2016 39% 40% 

2017 42% 30% 

Average 40% 35% 

   

2016 Q4 37% 37% 

2017 Q1 41% 39% 

2017 Q2 43% 23% 

2017 Q4 42% 29% 

Comment: 42% of senior managers in the survey perceived that sales increased greater in the last 12 months 

than in the previous 12 months. This is compared with 29% that perceived sales increased lesser. 42% is greater than 

the average response in the previous 3 quarters (40% average) and greater than the average of the last 5 years (40%). 

How much did your sales volume increased in your business in the last 12 months? 
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Source: Bank of Canada, “Business Outlook Survey”, Autumn 2017, October 17, 2017. The Business Outlook 

Survey summarizes interviews conducted by the Bank’s regional offices with the senior management of about 100 

firms selected in accordance with the composition of the gross domestic product of Canada’s business sector. This 

survey was conducted from August 24 to September 19, 2017. 
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About Acus Consulting. This firm supports companies, organizations and government agencies in financial and 

strategic analysis, investment project evaluations, financial modeling, valuation of ongoing companies, financial 

planning, risk analysis, profitability and economic value creation analysis, and decision making. Acus Consulting 

works in consulting projects and offers workshops of finance for executive training. It is based in Toronto. Acus was 

established in 1990. 

 

About Alberto Calva. His expertise field is finance and economics. He has been a business consultant for more than 

20 years. He has given workshops in 8 different countries having trained with this around 10,000 executives and 

entrepreneurs from 20 different countries. He has a unique mix of academic, practical, entrepreneurial, hands on 

experience and board member background. He holds a Bachelor of Industrial Engineering, a Master of Economics 

and an MBA with a major of Finance. 
 

| Alberto Calva | acalva@acusconsulting.com | acalva@acus.ca | 

| Cell & WhatsApp +1-416-824-1924 | 
 

 
Note: If you do not want to continue receiving this information, please let us know at this e-mail address. On the contrary, if you want us to 

include other persons in one of our e-mailing lists, please send us the information (name, company, position, city and country, and email 

address). 

 

Respect: In Acus Consulting we respect your privacy. We do not sell or rent our data base, neither we give any information to any person or 

company. Our data base is used only to send reports and emails prepared by our firm. 

 

Responsibility: We are not responsible for the accuracy of the figures here presented; neither for the decisions taken based on this information 

or based on our comments. 

 

Reproduction and resending of this report: If you want to resend this report or if you want to print and copy it, this is permitted by us, as far 
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as far as no profit is made from this. 


